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Sealy & Company Has Successfully Managed Through 9 Market Cycles (1940-1987) (1991-2020)

About The Sponsor

An Investment Discipline 
75 Years in the Making. 

Since 1946 Sealy & Company has been driven by a passion for commercial real estate, 
a dedication to a conservative, long-term strategy and an investor centric corporate 
culture that has contributed to a reputation for creating value throughout market 
cycles. Today Sealy is a recognized leader in acquiring, developing and redeveloping, 
industrial/flex, regional distribution warehouse, and other industrial properties.

Our Principles

Passion. 
Innovation. 
Commitment. 
Integrity.
Discipline. 
Entrepreneurial.
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Partnerships

300+ 

Years of Experience

70+ 
Regional Offices

5 
Employees

100+ 

Billion Investment 
Volume

$4.8 

4th Generation 
Family Owned Business 
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Our Strengths

Deep Understanding
of market cycles

Long-Term
relationships

Real-time
market and 
performance data 

Fully Integrated
operating platform

Network
of key market 
participants

Proprietary Systems
to manage risk and 
create efficiencies

1940s-50s 57 1960s-70s 61 73 1980s-90s 81 87

Established 
in 1946 and 
expands to 
include 
brokerage, 
appraisals & 
third-party 
management

U.S. starts 
2nd 
recession 
in 4 years

Focuses on 
industrial 
investments 
& expands 
throughout 
Southeast & 
Southwest

U.S. begins 
106-month 
economic 
expansion 
period

U.S. 
experiences 
double-digit 
inflation

Executes two 
major portfolio 
exits including 
5mm sq.ft. sale 
to a NYSE 
listed REIT

Federal 
Funds 
Rate 
Peaks 
at 20%

Black 
Monday 
stock 
market 
crash

91 2000s-10s 08 15 2019 19 2020 20

U.S. begins 
2nd longest 
period of 
economic 
expansion

Sells more 
than $400mm 
in industrial 
assets & raises 
over $800mm 
in first two 
retail fund 
offerings

Global 
Financial 
Crisis

After 
7 years, 
Federal 
Funds Rate 
increases 
from 
near-zero 
rate

Disposes 
of over 
$900mm 
from first 
retail fund 
offering

U.S. 
expansion 
becomes 
longest on 
record

More than 
$360mm in 
transaction 
volume 
(Through 
June 30, 
2020)

COVID 
era brings 
recession, 
record 
unemployment 
and largest 
one-day 
market decline

Downloaded on April 21, 2022 - This PPM is authorized only for the use by Quinn Morimoto with his/her representative(s). Stax Capital has not authorized the distribution of this PPM to any other person.



Our Purpose

Why Choose Industrial 
Real Estate?

Average Asking Rents and Total Vacancy 1
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eCommerce Sales Growth 2

$602B

$347B

$170B

$0
2010 2015 2019 2025

$1.5T

Consumers 
regularly utilizing 
e-commerce options

Companies
adopting multi-source 
supply chain strategies

Retailers
rethinking “just in time” 
inventory levels

Poised for the Future

Today’s global economy is 
shifting faster than perhaps 
ever before. We believe 
industrial real estate is well 
positioned to take advantage 
of the acceleration of 
existing dynamics:

A Historically Consistent 
Sector for Investors 

With its responsiveness to economic 
growth, diminished supply risk and 
attractive cash yields, industrial 
real estate can present a quality 
investment opportunity.

Total retail figures exclude sales of items not normally purchased online such as 
spending at restaurants, bars, automobile dealers, gas stations and fuel dealers.

*

JLL, Industrial Outlook - Q1 2020, APR. 29, 20201.

Digital Commerce 360 (analysis of U.S. Department of Commerce data) and JLL, 
Industrial Real Estate Demand to Grow to 1 Billion Square Feet by 2025, July 9, 2020
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Whether it’s distribution centers for growing e-commerce businesses or inventory 
storage for traditional brick and mortar supply chain management, industrial real 
estate can be an attractive and consistent sector for investment.

Sealy Industrial 
Partners III, L.P.
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Broad Appeal
Straight forward, universal design 
appeals to a wide range of industries 
and service providers.

Limited Landlord Costs
Typically structured as “triple-net” leases, 
with the tenant paying taxes, insurance 
and property maintenance costs.

Limited Obsolescence
Industrial properties do not require 
frequent and expensive remodeling.

Stable Market Occupancy
A relatively short development period 
makes it easier to match supply with 
market demand.
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Portfolio By Design

Acquire. Develop. Manage. 

Sealy’s Portfolio by Design strategy seeks to acquire, develop and manage a diversified 
portfolio of assets that skillfully blends various components to reduce risk and 
enhance value for investors. Each investment opportunity is evaluated for the reliability 
and stability of future income, the potential for capital appreciation and the impact of 
each acquisition as it relates to the portfolio as a whole.

Diversification

Reduce Risk

Enhance Value

Deliver Durable 
Income

Lower Volatility

Create Portfolio 
Attractive to 
Institutional 
Buyers

Portfolio by Design Goals 

Partnership Exit Strategy5

Sell all or part of 
assets to institutional 
buyers including REITs, 
private equity, market 
competitors and 
pension plans

Form or merge with a 
public company

The partnership does not have a firm liquidation date. Anticipated fund term is based on planned offering period for the fund along with historical 
average holding time for Sealy & Company.

3.

It is the General Partners’ intent (but not obligation) to make regular quarterly distributions to Unitholders.4.

There is no guarantee that these or other exit strategies will be successful.5.

Investment Strategy

Acquire Well-Located 
Industrial Real Estate Assets

Sealy Industrial Partners III, L.P. intends to acquire well-located industrial real estate 
assets with an emphasis on purchasing properties at a discount to replacement cost 
that produce consistent, growing cash flow and equity appreciation.

Offering Size
$400 Million

Eligible Investors
Accredited Investors Only

Distributions
Quarterly; DRIP available4

Investment Minimum
$50,000

Targeted Leverage
55% to 65%

Fund Term
5-7 years3

Investment Structure
Limited Partnership; Reg D 

7

Representative Tenants 

Disclaimer: All entities represented by these logos are current tenants of buildings owned by Sealy Industrial Partners I. This 
information is provided as an example of the types of tenants that may lease properties from Sealy Industrial Partners III, L.P. 
Sealy Industrial Partners III, L.P. may not be successful leasing its properties to these or similar entities.

*

Risk Profile Tenant TypeAsset Class
Stabilized properties 
purchased for less 
than what the 
replacement cost is

Regional Distribution & 
E-Commerce Centers, 
Flex Warehouse and 
Last-mile Delivery 
Logistics Hubs

Creditworthy & 
supply chain-oriented 
tenants across 
diverse industries

Location Debt StructureLease Terms
Infill properties in 
primary & secondary 
industrial markets 
across the Southern 
& Midwestern U.S.

Triple-net leases with 
varying durations

Institutional credit 
facility provides 
favorable buy-side/ 
sell-side dynamics

6 Sealy Industrial 
Partners III, L.P.
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Risk Factors & Disclosures

Securities offered through Sealy Investment Securities, LLC, member FINRA, SIPC, as the managing broker-dealer for 
Sealy Industrial Partners III, L.P.

The securities described herein may only be 
purchased by means of a Private Placement 
Memorandum (“PPM”) and only by accredited 
investors who must meet minimum suitability 
requirements, as determined by their licensed 
securities professional. The information contained 
in this brochure is not complete and must be 
accompanied or preceded by a Sealy Industrial 
Partners III, L.P. (“SIP III” or the “Partnership”) PPM. 
An investment in SIP units is highly speculative 
and involves a high degree of risk as well as the 
potential loss of your entire investment. Potential 
investors are strongly encouraged to read the PPM 
in its entirety before investing in order to better 
understand the specific risks associated with the 
offering, including, but not limited to the following:

Investment in real estate. Revenues from real 
estate may be adversely affected by competition 
from other properties offering the same or 
similar attributes, the ongoing need for capital 
improvements, changes in real estate tax, 
adverse changes of zoning laws and other factors 
which are beyond the control of the Sponsor of 
the Partnership. These risks could adversely affect 
the financial condition, cash flow, operational 
results, and valuation of the Partnership.

Concentration in the real estate sector. The focus 
of the Partnership’s investment strategy in a single 
sector of the real estate market may expose the 
Partnership to the risk of economic downturns to 
a greater extent than if the Partnership’s property 
portfolio also included properties in other sectors 
or other non-real estate investments.

Risk of leverage. The use of leverage (debt) while 
common, involves a high degree of financial risk. 
Factors such as rising interest rates, downturns 
in the economy or deterioration in the condition 
of the properties or the markets in which they are 
located may adversely affect the value of the 
investment. Insufficient cash flow may adversely 
affect the fund’s ability to pay its financial 
obligations, inhibit refinancing abilities and 
any indebtedness the Partnership incurs in the 
future could result in foreclosure of any security 
instrument securing the debt, the complete 
loss of the capital invested in the particular 
property or properties related to the debt, and in 
some cases, recourse by the lender to the other 
portfolio assets.

Conflicts of interest. SIP III is affiliated with Sealy 
& Company, the sponsor of the Partnership, and 
with Sealy Investment Securities, the managing 
broker-dealer for the private placement of the 
Partnership’s securities. 

Conflicts of interest between SIP III and its sponsor 
and affiliates, including payment of fees including, 
but not limited to, acquisition fees, financing fees, 
and asset management fees, may affect the 
performance of the Partnership.

Lack of liquidity. There is no liquid, secondary 
trading market for the Units, and no such market 
is expected to develop. Units should be purchased 
only for long-term investment.

No assurances of distributions. There can be no 
assurance that the Partnership will be able to 
pay regular quarterly distributions. The General 
Partner has broad discretion to determine when 
and how to deploy the Partnership’s capital, 
including the amount of reserves to be set aside, 
and therefore the General Partner’s decisions can 
influence the amount, if any, of distributable cash 
the Partnership has available for distribution in any 
particular period of time. Although the Partnership 
expects that distributable cash will be generated 
by the Partnership’s operations, the Partnership 
is not prohibited from paying distributions from 
other sources such as borrowings or cash reserves 
(which may include proceeds from the offering), or 
the Sponsor and/or General Partner may waive or 
defer certain fees payable to them in order for the 
Partnership to pay distributions. 

No assurances of profitability or rate of return. 
The financial projections for the Partnership 
included in the PPM are based on information and 
assumptions, some of which may prove to be 
inaccurate. There can be no assurance that the 
Partnership will be profitable or that any particular 
yield or rate of return will be obtained.

Variable interest rate. Increases in interest rates 
could increase the Partnership’s interest expense 
and adversely affect the Partnership’s cash flow 
and the amount of distributions, if any, that may 
be made to the Unitholders.

An offer can be made only by the PPM and only in 
states in which the securities offered pursuant to 
the PPM are registered or exempt from registration 
and only by broker-dealers authorized to do so. 
The offer, pursuant to the PPM, involves a variety of 
fees, forms of compensation, numerous risk and 
conflicts of interest, all of which are described in 
more detail in the PPM.

Past performance is no guarantee of future 
results. Properties pictured are owned by Sealy 
& Company and not by the Partnership, but are 
representative of the types of properties the 
Partnership expects to acquire.

SIPIII-IB-CAR-SIS/102020
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